The Hackett Group, Inc.
Supplemental Data Discussed During Q1 2009 Earnings Conference Call

Hackett Group net revenue percentage decrease from Q1 2008

Hackett Group net revenue percentage decrease from Q1 2008 in constant currency
Hackett Technology Solutions net revenue percentage decrease from Q1 2008
Hackett Group gross margin on net revenue in Q1 2009

Hackett Group gross margin on net revenue in Q1 2008

Annualized gross revenue per professional in Q1 2009 in constant currency
Unfavorable foreign currency fluctuations comparing Q1 2009 to Q1 2008
Unfavorable foreign currency fluctuations in Q1 2009

Favorable foreign currency fluctuations in Q1 2008

The percentage decrease of SGA when excluding impact of foreign currency fluctuations between
Q1 2009 and Q1 2008

Q1 2009 income tax loss carry forward remaining in US
Q1 2009 income tax loss carry forward remaining in foreign tax jurisdictions
Hackett Group decrease in gross revenue comparing Q1 2009 to Q1 2008 in constant currency

Hackett Group international revenues in Q1 2009 as a % of The Hackett Group total
revenues

Hackett Group international revenues in Q1 2009 as a % of The Hackett Group total
revenues in constant currency

Number of hours per year on which utilization is calculated

Executive Advisory:
Gross membership counts in Q4 2008
Client counts in Q4 2008
Percentage of total sales from 9% of advisory client base

7%

2%

12%

46%

50%

$369 thousand
$1.5 million
$0.4 million

$1.1 million

6%
Approx $52 million
Approx $12 million

5%

32%

34%
2080 hours per year
Approx 730

Approx 218
30%



