
Answerthink, Inc.
Supplemental Data Discussed During Q1 2006 Earnings Conference Call

Membership advisory sales during Q1-06 $3.7 million
Membership advisory sales during Q4-05 $2.6 million

Benchmarking contract sales during Q1-06 $6.1 million
Benchmarking contract sales during Q4-05 $3.4 million

Transformation advisory program sales from the Hackett sales channel during Q1-06 $4.7 million

Membership advisory program sales growth year over year 42%

Executive advisory sales growth year over year 49%

Membership advisory approximate number of members 430                 

Membership advisory approximate number of clients 210                 

Revenue contribution in Q1-06 from Accenture alliance 7%

Subcontractors included in consultant headcount in Q1-06 62

REL revenue for Q1-06 $6.2 million

US federal net operating loss carryforwards $78 million
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